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We have incurred losses from continuing operations and our future profitability is not certain.

We are a small company and dependent on a few products for success.

We are substantially dependent on revenues from a small number of customers. The loss of or decrease in sales from any one of 
these customers could adversely affect our business, financial condition, results of operations, and cash flows.



Future revenue is inherently unpredictable. As a result, operating results are likely to fluctuate from period to period, and we 
may fail to meet the expectations of analysts and/or investors, which may cause volatility in our stock price and may cause the 
stock price to decline.



The acquisitions of EMCORE Chicago and S&N, and acquisitions of other companies or investments in joint ventures with 
other companies could adversely affect operating results, dilute shareholders' equity, or cause us to incur additional debt or 
assume contingent liabilities.

We expect to consider from time to time further strategic opportunities that may involve acquisitions, dispositions, investments 
in joint ventures, partnerships, and other strategic alternatives that may enhance shareholder value, any of which may result in 
the use of a significant amount of management resources or significant costs, and we may not be able to fully realize the 
potential benefit of such transactions.



We may not be able to obtain capital when desired on favorable terms, if at all, or without dilution to shareholders.

Our secured credit facility contains financial and restrictive covenants that we may not satisfy, and that, if not satisfied, could 
result in the acceleration of any outstanding indebtedness and limit our ability to borrow additional funds. The credit facility 
also imposes restrictions that may limit our ability to pursue business opportunities

Customer demand is difficult to forecast and, as a result, we may be unable to optimally match production with customer 
demand.



The market price for our common stock has experienced significant price and volume volatility and is likely to continue to 
experience significant volatility in the future. This volatility may impair the ability to finance strategic transactions with our 
stock and otherwise harm our business.

We are subject to the cyclical nature of the markets in which we compete and any future downturn may reduce demand for our 
products and revenue.



Operating results could be harmed if we are unable to obtain timely deliveries of sufficient materials, components, or services 
of acceptable quality from sole or limited sources, or if the prices of materials, components, or services for which we do not 
have alternative sources increase. 

Our products are complex and may take longer to develop and qualify than anticipated and we face lengthy sales and 
qualification cycles for our new products and, in many cases, must invest a substantial amount of time and money before we 
receive orders.



Our products are difficult to manufacture. Production could be disrupted and results of operations and cash flows could suffer 
if production yields are low as a result of manufacturing difficulties.

If we do not keep pace with rapid technological change, our products may not be competitive.



Spending to develop and improve technology may adversely impact financial results.

The competitive and rapidly evolving nature of our industries and pressure from competitors with greater resources has in the 
past resulted in and is likely in the future to result in reductions in our product prices and periods of reduced demand for our 
products.



A failure to attract and retain managerial, technical, and other key personnel could reduce revenue and operational 
effectiveness.

If spending for optical communications networks declines, revenues and financial performance may decline.

Ability to achieve operational and material cost reductions and to realize production efficiencies for operations is critical to 
long-term profitability.

If CMs fail to deliver qualified products at reasonable prices and on a timely basis, our business, financial condition, results of 
operations, and cash flows could be adversely affected.



Our products may contain defects that could cause us to incur significant costs, divert management's attention, result in a loss 
of customers, and result in product liability claims. 



Shifts in industry-wide demands and inventories could result in significant inventory write-downs.

The types of sales contracts we use in the markets we serve subject us to unique risks in each of those markets.



We are subject to risks associated with the availability and coverage of insurance.

We currently have operations in China with respect to our Broadband business, which exposes us to risks inherent in doing 
business in China.



We have significant international sales, which expose us to additional risks and uncertainties. 

Failure to obtain or maintain the right to use certain intellectual property may adversely affect our business, financial 
condition, results of operations, and cash flows.



If we fail to protect, or incur significant costs in defending, our intellectual property and other proprietary rights, our business 
and results of operations could be materially harmed.



We may be obligated to indemnify customers and vendors for claims that our intellectual property infringes the rights of others, 
which may result in substantial expense to us.

We face certain litigation risks that could harm our business.

We could be subject to legal consequences if we fail to comply with the Modified Partial Final Award issued in connection with 
the Phoenix legal proceedings.



Our business and operations could be adversely impacted in the event of a failure or security breach of our information technology 
infrastructure.

We may be subject to theft, loss, or misuse of personal data about employees, customers, or other third parties, which could 
increase expenses, damage our reputation, or result in legal or regulatory proceedings.



We could be subject to legal and regulatory consequences if we fail to comply with applicable export control laws and 
regulations.

For a portion of our business, we are subject to extensive government regulation, and failure to comply with applicable 
regulations could subject us to penalties that may restrict the ability to conduct business.



Our business related to government contracts subjects us to additional risks.

The costs of compliance with state, federal, and international legal and regulatory requirements, such as environmental, labor, 
trade, and tax regulations, and customers' standards of corporate citizenship could increase operating costs.



.

We are subject to anti-corruption laws in the jurisdictions in which we operate, including the FCPA. Failure to comply with 
these laws could result in penalties which could harm our reputation and have an adverse effect on our business, results of 
operations, and financial condition.



If we identify deficiencies in our current system of internal controls or fail to remediate them, we may not be able to accurately 
report financial results or prevent fraud. As a result, our business could be harmed and current and potential investors could 
lose confidence in our financial reporting, which could have an adverse effect on the trading price of our equity securities.

We could be required to record an impairment charge as a result of changes to assumptions used in our impairment testing.

Compliance with regulations related to conflict minerals and other regulations with respect to our supply chains could increase 
costs and affect the manufacturing and sale of our products.



We may undergo an “ownership change” within the meaning of Section 382 of the Code, which could affect our ability to offset 
U.S. federal income tax against our net operating losses and certain of our tax credit carryovers.

Certain provisions of New Jersey law and our governing documents may make a takeover of our Company difficult even if such 
takeover could be beneficial to shareholders.



The full effects of COVID-19 and other potential future public health crises, epidemics, pandemics or similar events are 
uncertain and could have a material and adverse effect on our business, financial condition, operating results, and cash flows.

Our business and results of operations may continue to be negatively impacted by general economic and financial market 
conditions and market conditions in the industries in which we operate, and such conditions may increase the other risks that 
affect our business



Natural disasters or other catastrophic events could have an adverse effect on our business

We may not pay dividends on our common stock and, consequently, the only opportunity to achieve a return on an investment in 
our common stock may be an increase in the price of our common stock. 

 





 
The following discussion of financial condition and results of operations should be read in conjunction with the financial 
statements and the notes thereto included in Financial Statements and Supplementary Data under Part II, Item 8 within this 
Annual Report. The following discussion contains forward-looking statements that reflect plans, estimates, and beliefs. Actual 
results could differ materially from those discussed in the forward-looking statements. See Cautionary Note Regarding 
Forward-Looking Statements. 
 



 
Acquisition of KVH Industries, Inc. FOG and Inertial Navigation Systems Business 

Tinley Park Sale and Leaseback Transaction

Wingspire Credit Agreement 



Acquisition of L3Harris Space and Navigation Business 

COVID-19 and Economic Conditions 
 

 

 



Fastrain Transaction 
 

 
 

 

Equity Offering 



 

Goodwill 

Intangible Assets and Other Long-Lived Assets 
 

Purchase Accounting 
 

Inventory 



 



(in thousands, except percentages)

Revenue 

(in thousands, except percentages)

 



Gross Profit 

(in thousands, except percentages)

Selling, General, and Administrative 

Research and Development 

Severance 
 

 
 
(Gain) loss on Sale of Assets  
 



 

Impairment charge 
 

 

Gain on Extinguishment of Debt 
 

Interest (Expense) Income, net
 

Foreign Exchange (Loss) Gain 
 

Pension Income 
 

 

Income Tax Benefit (Expense) 



(in thousands, except percentages)



Operating Activities 
 

Investing Activities 

 
Financing Activities 

(in thousands)



Purchase Obligations 
 

Asset Retirement Obligations 
 

Operating Lease Obligations 
 

Pension Obligations 
 



(in thousands)



(in thousands, except per share data)



(in thousands)



(in thousands)







Property, Plant, and Equipment. 

Asset Retirement and Environmental Obligations

Fair Value Measurements and Disclosures. 
Fair Value Measurements, 



 



Contract Assets 
 

Contract Liabilities
 

 
 
Remaining Performance Obligations 

Product Warranty Reserves 

Contingencies

Disaggregation of Revenue 

 

Receivables, Net



 



Recent Accounting Standards or Updates Not Yet Effective 

Recently Adopted Accounting Pronouncements 



(in thousands)

(in thousands)

 



Unaudited Pro Forma Financial Information 
 

 
 

(in thousands, except per share data) 



(in thousands)

(in thousands)

(in thousands)



(in thousands)

(in thousands)

 



(in thousands)

(in thousands, except weighted average 
remaining life)
 

(in thousands, except weighted 
average remaining life)
 

(in thousands)

(in thousands)



(in thousands) 





(in thousands)

(in thousands)



(in thousands)

 



(in thousands)

(in thousands)

(in thousands)



(in thousands)



(in thousands)

 

(in thousands)



(in thousands) 

(in thousands)

 
Intellectual Property Lawsuits 



 
Resilience Litigation 







(in thousands)

(in thousands)

(in thousands, except per share data)





(in thousands)

(in thousands)

 
 

(in thousands)

 





Opinions on the Consolidated Financial Statements and Internal Control Over Financial Reporting 
 

Internal Control – Integrated Framework (2013)

 Internal Control – Integrated Framework (2013)

Basis for Opinions 
 



Definition and Limitations of Internal Control Over Financial Reporting 

 
Critical Audit Matters 

 
Net realizable value of inventory 

Evaluation of acquisition date fair value of technology and in-process research and development 





Internal Control - Integrated 
Framework (2013) 











Management contract or compensatory plan
Filed herewith
Furnished herewith
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